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EMPATHY STATEMENT WORKSHEET
Crafting an Empathy Statement

The best customer is one that self-selects to be your customer.
One way to do that is by communicating an empathy statement. A statement that helps a listener know you get them and are for them. Here’s a tool that can speed up and simplify building your own. 


Try this technique:

1. In a world where __________________________________________________________________________


2. It’s _________________________________________________________________________________________


3. But you ____________________________________________________________________________________________


4. So, _________________________________________________________________________________________________
[bookmark: _GoBack]Rogue Example
In a world where agencies, experts and gurus are readily available, it’s easy to find people that explain how to do a tactic better. But you don’t want better. You don’t need incremental change, you need radical momentum. Better won’t cut it, you need different. So Go Rogue… where you’ll get a well-considered strategy and an achieved outcome.
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